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Energy upgrades in your greenhouses can yield more 
than energy savings. They can boost productivity and 
earn cash incentives from Energy Trust of Oregon, too. 
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www.energytrust.org/ag for more information.
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Jim Simnitt
OAN PRESIDENT

OAN takes a 
financial hit
I miss baseball. 

Due to concerns related to COVID-19, the 
start of the Major League Baseball season was 
postponed. I’m hopeful there will be some baseball 
games before the end of summer. I’m not a die-hard 
fan by any means, but I played a lot growing up. 
Summer was a time for batting gloves, infield prac-
tice and tournaments. 

The other summer constant for me has been Farwest Show. It is always good 
to see customers and friends from across the country in our home state. But this year is 
different. Following orders from the State of Oregon prohibiting large gatherings through 
September, the Farwest Show had to be canceled. This will be the first time that the OAN 
will not produce our industry-leading trade show since it was founded in 1973.

The COVID-19 pandemic’s effects have hit all industries in varied ways. For the 
most part, Oregon nurseries have survived the economic disruption. Wholesale nurseries 
have been able to work throughout stay-at-home orders, and garden centers have done 
brisk business as people spend more time at home. 

Where the effects have been disproportionate is at the trade association level. The 
OAN, like many non-profit trade associations, is financially supported by trade shows 
and conventions. With the forced cancellation of the Farwest Show, the OAN is taking a 
much bigger financial hit than a lot of the members are enduring during this crisis. 

The loss is similar to a crop loss in agriculture, where a lot of time, effort, and bud-
geting is put in, and then the fruits of that labor never materialize. We see losses like this 
in ag from weather events, economic downturns, or pest and disease outbreaks. Unlike 
nurseries, however, there is no insurance for a loss like this to the association. 

The face-to-face marketing our businesses receive from the trade show is only part 
of the benefit the association brings to our industry. The OAN helps keep markets open 
throughout the country and Canadian provinces. This was most evident this past spring as 
shipping lanes, counties, and states were threatening to close due to the crisis. The OAN 
stepped up and was an integral part in keeping our shipping and selling season moving.

The OAN advocates on our behalf at the state and federal level. With this being an 
election year, it is imperative that we have a strong voice at all levels of government to 
protect our ability to work and run our businesses as we see fit. With the economy in 
recovery mode, every small business will need the support. The OAN brings the associ-
ated members together to collaborate and share ideas. Some of the best education can 
come from conversations with fellow growers and retailers.

Because of the success of the Farwest Show, the OAN is able to provide these core 
functions on our behalf. That’s why I appreciate those who rolled their booth commit-
ment into next year, and particularly those who turned their booth payments into a 
donation to the association. Some have made additional financial contributions to the 
OAN and I hope others will join them. Your grace and generosity will help see the asso-
ciation through these dark times. Thank you.

Face-to-face business interactions will return after the pandemic is under control. 
The Farwest Show will be back stronger than ever next year. 

My friend and fellow nurseryman Mark Krautmann has said multiple times that 
“The Farwest Show is like a family reunion.”  

It truly is. Next summer it will be great to see our 
friends from across the country again in Oregon at the 
2021 Farwest Show. 

PRESIDENT’S MESSAGE 
2019–2020 

EXECUTIVE COMMITTEE

 Jim Simnitt Simnitt Nursery
 PRESIDENT 138 NE 22nd Ave.

  Canby, OR 97013
  simnittnsy@canby.com

  503-266-9640
  FAX 503-263-6330

 Kyle Fessler Woodburn Nursery & Azaleas Inc.
 PRESIDENT-ELECT 13009 McKee School Road N.E.

  Woodburn, OR 97071
  sales@woodburnnursery.com
  503-634-2231
  FAX 503-634-2238

 Josh Robinson Robinson Nursery Inc.
 VICE PRESIDENT P.O. Box 100

  Amity, OR 97101
  josh@robinsonnursery.com 
  877-855-8733
  FAX 503-835-3004

 Todd Nelson Bountiful Farms Nursery Inc.
 TREASURER 17280 Boones Ferry Rd. N.E.

  Woodburn, OR 97071
  info@bountifulfarms.com  
  503-981-7494

 Mike Hiller KCK Farms LLC
 PAST PRESIDENT 11483 SE Amity-Dayton Hwy.

  Dayton, OR 97114
  mike@kckfarms.com

  503-864-9422
  FAX 503-864-4412

 Denece Messenger Decorative Bark Products
 SECRETARY P.O. Box 1198
  Tualatin, OR 97062
  denecemessenger@comcast.net  
  503-510-4029
  FAX 503-859-3764

 Wes Bailey Smith Gardens Inc.
 MEMBER AT LARGE 23150 Boones Ferry Road N.E.

  Aurora, OR 97002
  wes.bailey@smithgardens.com 
  503-678-5373

____________

BOARD OF DIRECTORS

 Tom Brewer HC Companies Inc. ProCal
 ASSOCIATE MEMBER  tbrewer@hc-companies.com   
  503-686-8448 

 Adam Farley Countryside Nursery
 CONTAINER GROWER afarley@countrysidenursery.com
  503-678-0511

 Ron Kinney Monrovia
 CONTAINER GROWER rkinney@monrovia.com  
  503-868-7941

 Amanda Staehely Columbia Nursery
 CONTAINER GROWER amandastaehely@gmail.com  
  503-810-2598

 Jesse Nelson Hans Nelson & Sons Nursery Inc.
 FIELD / BARE ROOT GROWER jnelson@hansnelson.com  
  503-663-3348 

 Chris Robinson Robinson Nursery Inc.
 FIELD / BARE ROOT GROWER  chris@robinsonnursery.com   
  877-855-8733

 Jay Sanders KG Farms Inc.
 FIELD / B&B GROWER jsanders@kgfarmsinc.com  
  503-678-3245

 Lorne Blackman Walla Walla Nursery Co. Inc.
 GREENHOUSE  lblackman@wallawallanursery.com 
  509-522-9855

 Ben Verhoeven Peoria Gardens Inc.
 GREENHOUSE benv@peoriagardens.com    
  541-753-8519

 Gary S. English Landsystems Nursery
 RETAIL gary@landsystemsnursery.com 
  541-382-7646
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Northwest News
OAN members and chapters are encouraged to send in relevant news items, such as new hires, 
new products, acquisitions, honors received and past or upcoming events. Email news@oan.org.

Federal regulators 
allow drivers to count 
load time as a break

The Federal Motor 
Carrier Safety Administration 
(FMCSA) has revised the 
hours of service (HOS) regula-
tions to provide greater flex-
ibility for professional drivers. 

Of the many changes, the 
revised rules allow on-duty 
periods where drivers aren’t 
behind the wheel — such as 
when waiting for a shipment 
to be loaded — to qualify for the 
30-minute break required after 
eight hours of driving time. 
The administration has also 
expanded the short-haul excep-
tion to 150 air miles and allows 
a 14-hour work shift to take 
place as part of the exception. 
Two hours were also added to 
the driving window during 
adverse driving conditions.

The rule also modifies the 
sleeper berth exception, where 
qualifying periods of off-duty 
rest will not count against the 
14-hour driving window. Read 
the complete rules online at 
tinyurl.com/y7o3u7ts

imposing furlough days at state agencies, and 
laying people off from lottery-funded agencies 
(lottery revenue has plunged). 

OAN members urged the governor to con-
sider the burdens on small businesses. “What 
keeps me up all night is, I’m worried about 
what’s ahead,” said Denece Messenger, OAN 
board member and owner of Decorative Bark 
Products Inc. in Tigard. “I’d ask you be sensitive 
to small, family owned businesses. We’re con-
cerned about the accumulative burden of taxes.”

Several members thanked the governor for 
permitting nurseries to continue operations when 
other economic sectors were shut down. “We’ve 
made it through all right through this pandemic, 
thanks mostly to being allowed to stay open,” said 
Ben Verhoeven, OAN board member and owner 
of annuals grower Peoria Gardens in Corvallis.

Members also reassured the governor they 
take worker and customer safety seriously.

“We all want the best,” said Barb Iverson, 
owner of Wooden Shoe Bulb Company and 
Iverson Family Farms in Woodburn. “We want 
our employees to be safe, our families to be 
safe, our customers to be safe. It’s always in the 
back of our mind that what we do may not be 
good enough.”

More COVID-19 coverage online
Further updates on how the COVID-19 virus is impacting the greenhouse and nursery 
industry is online at www.diggermagazine.com/category/coronavirus. We are 
reporting on the most current information as of press time, but please check online for 
the most up-to-date information.

GOV. BROWN TALKS COVID-19, 
ECONOMY WITH OAN LEADERS

Oregon Gov. Kate Brown discussed the 
current and future state of the Oregon economy 
and the COVID-19 pandemic during a Zoom 
meeting with Oregon Association of Nurseries 
leaders June 4. Taking part were members of 
the OAN Board of Directors as well as the 
OAN Government Relations Committee.

“I am greatly concerned about the status 
of our economy and what it’s going to take to 
literally dig our way out of this hole,” Brown 
said. “It’s important that iconic Oregon indus-
tries have the support and resources that you 
need going forward.”

Brown said that there will be a budget 
shortfall in the current biennium as well as the 
next one. “Unlike the federal budget, the state 
is required to balance our budget,” she said.

The main challenges continue to be the 
COVID-19 pandemic and the resulting loss of 
Oregon jobs. “We have 400,000 people out of 
work,” she said. “It is more than double what 
we saw during the Great Recession.”

The state is starting the process of mak-
ing budget cuts, she said, including not filling 
vacant positions, ending non-essential travel, 
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KOTEK, OAN LEADERS DISCUSS 
COVID-19 REGULATIONS

In a meeting with OAN leaders June 
5, Oregon House Speaker Tina Kotek 
(D-Portland) said that Oregon has success-
fully kept COVID-19 infection rates lower 
than neighboring states, thanks to strong 
leadership and cooperation.

“It’s not just the people at the 
state doing this,” she said. “It’s every 
Oregonian who has stepped up and taken 
‘stay home, save lives’ seriously.”

The meeting took place over Zoom, 
and included members of the OAN Board 
of Directors as well as the Government 
Relations Committee. It gave members the 
opportunity to talk about the issues they 
are encountering during the pandemic.

Josh Robinson, OAN board mem-
ber and co-owner at Robinson Nursery 
in Amity, noted that his nursery has lost 

many of its inefficiencies due to social 
distancing requirements. This makes a dif-
ference because the nursery has five crops 
in rotation at any given time.

“If things don’t get done on time 
within each of those plants destined for 
shift up or sale, the plants become unus-
able for shift or sale, so they become 
junk,” he said. “One foot of growth lost 
on a tree is $3-4, and we do 600,000–
700,000 a year.”

Robinson said that the nursery does 
as much as it can to protect employees, 
and for that reason, he is tired of seeing 
an employer vs. employee narrative in 
some quarters.

“I feel like we are one of the biggest 
assets these guys have,” he said. “They are 
safer than they would be out in the gen-
eral public.”

Kathy LeCompte, co-owner of 

Brooks Tree Farm in Salem, produces 
seedlings in bulk, with low margins. She 
said during the recovery, protecting small 
businesses will be essential.

“We have already brought up our 
concerns about additional taxes, higher 
fees, higher licensing costs,” she said. “I’m 
more than a little concerned we’re going 
to hear, ‘You’re still alive, let’s tax you 
more.’ I know how desperately the state 
needs us, but many of us, we are just get-
ting crushed with one devastating blow 
after another.”

Wes Bailey, an OAN board member 
who manages the Smith Gardens location 
in Aurora, noted his operation has gone 
to great lengths to meet requirements. The 
greenhouse operation has five break rooms 
and numerous restrooms. To clean these 
before and after each break, it has doubled 
its janitorial staff, and to protect 

OUTSTANDING VALUE

EXPANDED 
ORNAMENTAL OFFERINGS
IMPECCABLE SERVICE
From Acers to Zelkova, and many varieties 
in between, we specialize in understock for 
flowering, fruiting and shade. 

Our customers come to us for our quality 
rootstock. They come back for our service 
and attention-to-detail. 

WillametteNurseries.com

GR
OW

N I
N T

HE HEART OF THE 

WILLAMETTE
VALLEY

Canby, Oregon

C

M

Y

CM

MY

CY

CMY

K

Previous page: Oregon Governor Kate Brown met with members of the OAN 
Government Relations Committee and OAN Board of Directors over Zoom.
PHOTO COURTESY OF OAN
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Northwest News

employees it has put them on different shifts. 
Use of cleaning supplies has skyrocketed. 

Smith had curtailed its use of conveyor 
belts as part of streamlining its production 
processes, but had to pull them out of stor-
age in order to socially distance the workers.

Bailey asked Kotek to consider a review 
of scheduled minimum wage increases due 
to the recessionary impact of the pandemic. 
“I would rather see more employees work-
ing than less employees working and busi-
nesses going under,” he said.

OAN President Jim Simnitt told 
Kotek about the shipping challenges 
nurseries encountered this spring. The 
OAN and the Minnesota Nursery and 
Landscape Association led the charge in 
creating a national map showing which 
industry segments were open or closed 
in each state or Canadian province, and 
that’s not all the OAN has done. “It’s been 
huge how nurseries have turned to the 
association for information,” he said. 

Simnitt mentioned that the OAN took 
a financial hit from COVID-19 due to the 
cancellation of the Farwest Show.

“We feel strongly about the associa-
tion and it’s now more important than ever 
to be able to lean on a group,” he said.

Kotek said she appreciated hearing 
the specifics from growers. She also allud-
ed to the fact that COVID-19 isn’t the 
only challenge Americans are facing these 
days. There also have been widespread 
protests over policing issues following the 
killing of George Floyd in Minneapolis.

“It is a transformative time and the 
stress level is way, way up,” she said. 
“Anyone living in the United States is feeling 
it, no matter what. We are only going to get 
through this if we listen to each other and 
collectively come up with good ideas.”

CAP AND TRADE OFF THE TABLE 
FOR 2020 SPECIAL SESSION

Any prospective short session of the 
Oregon Legislature in 2020 to deal with the 
fallout of COVID-19 is likely to also touch 
on substantive policy issues, but proposed 
cap and trade legislation will not be one 
of them, Oregon House Minority Leader 

Christine Drazan (R-Canby) told Oregon 
Association of Nurseries (OAN) leaders in 
a Zoom conference on June 1. The meeting 
included members of the OAN board and 
Government Relations Committee.

Drazan said she’s been assured by 
Democrats the cap-and-trade proposal will 
not be brought up. Oregon House Speaker 
Tina Kotek (D-Portland) confirmed the 
same in a conference with OAN members 
June 5, saying that majority Democrats 
will instead let Gov. Brown’s climate 
change executive order play out. 

The climate change legislation 
derailed the Legislature’s February session, 
with Republicans refusing to be present 
and provide a quorum to do business.

According to Drazan, Democratic 
leaders are looking at borrowing money to 
keep programs going, including what she 
called “pet projects,” and have not ruled 
out additional taxes. Drazan said that she 
would prefer to make “surgical” cuts to 
the government. “We can’t tax our way to 
prosperity,” she said.

Members provided Drazan with a leg-
islative want list, which included technical 
fixes to the corporate activity tax to allow 
for cash accounting, a freeze in the sched-
uled minimum wage hikes, no legislation 
to ban the pesticide chlorpyrifos, and just 
generally an end.

“I feel like we’re working harder for 
less and we already had a pretty small 
margin,” said OAN President Jim Simnitt, 
who is an owner at Simnitt Nursery in 
Canby, Oregon. “Costs, meanwhile are 
going up … The economy next year is an 
unknown. We’re trying to plan this year 
for next. Our crops are even further, three 

IGC Show canceled the 2020 experience due 
to the COVID-19 pandemic. PHOTO COURTESY OF IGC

or four years down the road. I’m really 
starting to get nervous for next year.”

Drazan said she expects a true 
economic depression as a result of the 
pandemic. “Pent up demand for consumer 
spending will provide a bit of a float, but 
we need to avoid permanent damage,” she 
said. “We can’t mess around with  
the fundamentals.”

2020 IGC SHOW IN  
CHICAGO CANCELED

The IGC Show 2020, originally 
scheduled for August 11–13 in Chicago, 
Illinois, has been postponed until next 
year, according to a report from GIE 
media. State regulations that limit large 
gatherings prevent the possibility of any 
convention or trade show in Illinois to 
take place. IGC Show management will 
update attendees and exhibitors through 
their website, www.igcshow.com, with 
important information regarding the 
change as they negotiate next year’s show 
with the City of Chicago, McCormick 
Place, and other partners.

OSU DISCOVERS SOURCES OF 
GALL DISEASE STRAINS

In partnership with USDA Agricultural 
Research Service, Oregon State University 
(OSU) researchers have sequenced 140 
strains of Agrobacterium tumefaciens — the 
bacterium that causes crown gall disease — 
and discovered the plasmids all descended 
from only nine lineages, according to a 
release from the university. More than 100 
commercially sold species of nursery trees 
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For information on Waterdance products, 
greenhouse and nursery containers, 

soil, poly film, stakes, or our line of 
shipping racks, call Courtney Lewis-Borts 

at 503-951-3929 or email 
courtney.lewis@trlcompany.com

From cactus to liners to rose pots, T&R Company carries 
the entire line of Waterdance square containers.

It IS Hip to Be Square

w w w.t r l c o m p a ny. c o m

and products are susceptible to the disease, 
and this discovery teaches growers how bac-
teria move through nurseries and how the 
plasmids move among bacteria.

The study was published on 
the American Association for the 
Advancement of Science (AAAS) website 
and is available for download for a fee 
from tinyurl.com/y9s9g8py.

ARTIFICIAL SNOW BACTERIUM 
DAMAGES BLUEBERRY CROPS

Researchers from Oregon State 
University have found evidence that 
Pseudomonas syringae — a commonly 
found bacterium used to create artificial 
snow — has damaged many of spring’s 
blueberry blossoms in Western Oregon. 
Used by ski resorts, a protein in the outer 
bacterial membrane quickly helps ice 
form at low temperatures. The spring’s 
cold, wet nights caused freeze damage on 
blueberry crops in production fields. Read 
more details on the OSU Plant Clinic blog 
at osubpp.com/plant-clinic.

NO EL NIÑO/LA NIÑA EXPECTED 
FOR WINTER

The Pacific Ocean equatorial tem-
peratures are forecast to steadily cool 

down to below normal levels by late sum-
mer, leading researchers to believe there is 
a 65% chance of neutral weather for the 
winter season, according to a report from 
the National Oceanic and Atmospheric 
Administration (NOAA) Climate 
Prediction Center. Forecasts for an El 
Niño event — a period causing drought 
conditions and crop damage in the Pacific 
Northwest — drop to 10% by the end of 
the year. The conditions of the La Niña 
phenomenon grow to 45% toward the 
end of the year. Read the report online at 

tinyurl.com/w6qn3y3.

LOW WATER LEVELS EXPECTED 
THIS SUMMER

Despite a wet May, most waterways in 
Oregon will remain low this summer, 
according to a report by Capital Press 

Lumpy, rough growths on the grape trunk are symptoms of crown gall disease.
PHOTO BY LYNN KETCHUM, OSU
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95 Years and 
Still Growing Strong

Quality Shade and 
Flowering 

Trees Since 1925

For more information please 
visit our website at: 

www.surfacenursery.com

33740 SE Lusted Road 
Gresham, OR 97080

Phone: (503) 663-5224 
(800) 831-2599


Fax:	 (503) 907-8099

Email:

Trees@surfacenursery.com

(Salem, Oregon). The final water supply 
outlook by the USDA Natural Resources 
Conservation Service (NRCS) stated 
that by June, most basin areas received 
75–99% of total precipitation averages. 
Northeastern basins of Grande Ronde, 
Powder, Burnt, Imnaha, Umatilla, Walla 
Walla, and Willow received more than of 
their average rainfall, whereas Klamath, 
Lake County, and Goose Lake basins only 
received between 67–68% of their average. 
Warm temperatures in April accelerated 
snowpack melting, so water levels will 
likely remain low through September.

Announcements 
BAILEY HIRES BRAND 
REPRESENTATIVE 

Heather Poire has 
been appointed as a 
brand representative for 
Bailey’s brand manage-
ment team, according to 
a release from the com-
pany. The new position will 
provide independent garden centers with 
consumer marketing resources and tools 
for Endless Summer® Hydrangeas, First 
Editions® Shrubs and Trees, and Easy 
Elegance® Roses products. Her goal is to 
streamline the use of Bailey’s consumer 
brands with licensed growers and retailers.

Poire was previously the territory 
sales representative for the Northeastern 
U.S. for Bailey for eight years.

HRI LAUNCHES RESEARCHER 
INTERVIEWS, WEBINAR SERIES

The Horticultural Research Institute 
(HRI) is offering a 
series of online inter-
views and webinars 
with researchers to 
help businesses connect 
grow and develop. The 
free series, tHRIve, will 
cover HRI- and federally-funded research 
and will remain available all year. Five pre-
recorded mini-webinars are available now 
on www.hriresearch.org/thrive-web-series. 

ASABE PUBLISHES NEW 
IRRIGATION TEST STANDARDS

The American Society of Agricultural 
and Biological Engineers (ASABE) recently 
released a new standard for testing soil 
moisture sensors used to control landscape 
irrigation, according to a report by the 
Irrigation Association.

The new standard has been published 
as ANSI/ASABE S633 Testing Protocol for 
Landscape Irrigation Soil Moisture-Based 
Control Technologies. This standard 
defines a procedure to test a soil moisture 
sensor and interface device’s response to 
changes in soil moisture conditions. The 
test procedure covers soil water content 
(volumetric) and soil water tension (matric 
potential) sensors. The new standard 
provides a method using two different 
soil media — one to represent moderately 
coarse soils such as sandy loam and 
the other to represent moderately fine 
soils similar to a silty clay loam or 
clay loam soil. To obtain a copy of the 
standard, contact ASABE headquarters at 
orderstandard@asabe.org.

JACKLIN SEED SENDS WRONG 
GRASS PRODUCTS

Jacklin® Seed, a business unit of 
J.R. Simplot Company, learned that they 
had been sending out incorrectly labeled 
grass seeds for many years and will be 
compensating customers for the error, 
according to a release from the company. 
The company has launched an investigation 
and has terminated the employees 
responsible for the mislabeling.

The mislabeled seeds were of similar 
grass varieties or comparable quality to the 
ones that were distributed. Jacklin Seed 
has inspected their inventories for accuracy 
and made sure labels meet state and federal 
regulations. The company will refund 
distributors and customers who received 
the wrong seeds. The incorrect labeling also 
impacted the shipments of turf seed products 
to four countries in the European Union. 
All sales have ceased, and the company 
will work with each country’s regulators to 
resolve the problem. 
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PIVOT POINTS

Search engine optimization: 
Helping customers find you

top of the browser window and will also 
appear as the headline on the SERP. The 
length limit for a meta title is 60 characters.

Description: The description shows 
up on the SERP and tells users what the 
page is about. Ideally, some of your key-
words should be used, but only if they are 
an accurate part of the page description. 

The length limit for a page descrip-
tion is 160 characters.

Add alt-tags to all your 
images. Alt-tags are alternative 
text descriptions that are used to 
describe any images, videos, or 
visual media on your pages. They 

tell Google what your images are about, 
which benefits you on the SERP and also 
increases your chances of showing up in 
image search results. Additionally, alt-
tags visually allow impaired customers to 
access your site via screen readers. This 
is an important part of the Americans 
with Disabilities Act (ADA) and can also 
enhance your SEO efforts.

Improve your site speed. Believe 
it or not, Google actually cares how long 
it takes your site to load. There’s data that 
shows if your site takes longer than 3 sec-
onds to load, you might be losing almost 
half of your visitors. 

Here are a couple of things that can 
affect your load times:

Image file size – Large images take 
longer to load than compressed images 
and can slow your site loading time. 
Compress and optimize your image files to 
make your site load faster.

Use a CDN (content delivery net-
work). CDNs are groups of servers that 
are distributed geographically. Working 
together, they’re able to speed up the 
delivery of your content.

Script handling – Certain types 
of scripts, such as JavaScript, can add 
substantial weight to your site’s speed. 
However, JavaScript can also be important 

PREVIOUSLY, I OFFERED some tips 
on putting your website to work for 
you. This month, I’m back to help 

make sure your website can be discovered by 
search engines, such as Google, which is vital 
to helping both customers and other busi-
nesses find you on the internet.

The primary goal of search engine 
optimization (SEO) is to make 
sure that when users are looking 
for your nursery or wholesale 
business, your name comes up 
high on the search engine results 
page (SERP). This makes you 
more visible to a greater number 
of internet users and, generally, increases 
the traffic to your site. It’s organic, there 
are no fees or payments involved, and it 
can drastically improve your business. 

Here are five things you can do to help 
the search engine bots, spiders, and crawlers 
locate and index your site to ensure the best 
results possible when customers are looking 
for the specific services you offer:  

Add a site map to Google 
search console. As a rule, search 
engines won’t have any idea that your 
site exists unless you give them access to 
your site map. This allows search engines 
to crawl and index your website, which 
is crucial to having your site appear in 
search engine results. You can use a tool, 
such as the Yoast plug-in for WordPress, 
to create the sitemap, then index it 
through Google Search Console.

Always add meta titles and 
meta descriptions to all of your 
pages. In order for Google to present 
the best possible search results to a user, 
it needs to know what content you have 
on your page. This is why your metadata 
is important — it’s the high-level informa-
tion that Google looks for when they con-
nect users to your site. The key metadata 
elements you’ll need to address are:

Title: This title will be displayed at the 

to your site for a variety of reasons, both 
aesthetic and functional. Your goal should 
be to make sure you minify its use as 
much as possible.

Make your website mobile 
responsive. You may remember this 
suggestion for improving your website for 
users from last month. Guess what? It’s 
also important for SEO. 

Google penalizes sites that aren’t opti-
mized for mobile devices because more 
than 55% of all Google searches origi-
nate from mobile devices. Consequently, 
Google reviews your website’s mobile 
responsive behavior and adds that to its 
ranking calculations.  If you want to find 
your customers or, more importantly, have 
them find you, making your site mobile 
responsive is a must. 

Good SEO practices are changing all 
the time — sometimes five tips just aren’t 
enough. For that reason, I’m including a 
sixth bonus tip you should keep in mind:

Update your content regularly. 
Search engine crawlers are always look-
ing for new content and improvements. 
Letting your content grow stale is a sure-
fire way to lose ground in the SERP. Make 
sure that you’re touching, adding, tweak-
ing, and improving your pages regularly 
— at least once a week for your most 
frequently visited pages. 

Follow these seeds of advice and 
you’ll be well on your way to growing 
your web presence and enhancing the digi-
tal side of your business. 

Shelly Weasel

Shelly Weasel is the web lead for Pivot 
Group, a Portland-based marketing and 
customer experience (CX) agency that 
helps clients engage their customers 

through research, marketing, and training.
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Rikki Tikki Rouge (Lagerstroemia 
indica ‘SMNLIMG’ PPAF) 
PHOTO COURTESY OF BAILEY

Creative crape myrtles
Covering many climates and color options, Lagerstroemia is a reliable seller for growers

BY TRACY ILENE MILLER

up the “e” version with the “a” version — often on the same 
page. Media sources tend to use more “crepe” than the horti-
cultural and research sources, which tend toward “crape” or the 
one word “crapemyrtle.” For the purposes of this article, we’re 
using two words and an “a.”

The confusion with crape myrtles may lie not only with the 
name, but their habit as well. The same hybrid can be listed in 
one source as a tree and another as a shrub. Crape myrtle can 
be trained to a single or multibranched habit. Many varieties are 
identified as being candidates for gentle pruning to keep them 
smaller, even as they naturally mature to be a larger tree.

Winning qualities
Crape myrtles may have lower water needs than 

other plants, but they need regular irrigation 
for reliable blooming. They thrive in 

soil with minimum nutrition and in 
intense heat and sun conditions 

— which accounts for their 
widespread popularity in 

the South — but only 
take off with watering. 

“They need 
water for best per-
formance,” Bonine 
said. “They are not 
drought-tolerant 
like Manzanita.”

“Slowly 
designers and 
other pros are 

LAGESTROEMIA (CRAPE MYRTLE) IS thought of as a 
southern U.S. plant, yet it is on the City of Portland street 
tree list and has grown in Oregon for more than a centu-

ry. A pair of crape myrtle Portland Heritage Trees can be viewed 
at Van Veen Nursery in Portland. 

Southerners cherish it for its blooms, heat tolerance and 
four-season interest, according to Paul Bonine, co-owner and 
grower at the retail nursery Xera Plants (Portland, Oregon). It is 
a valuable addition to the landscape and garden, especially for 
those interested in late-season blooming plants.More recently, 
gardeners and landscapers of both the northeastern and southern 
U.S. are finding more uses for existing crape myrtle. The plants 
that made their mark a generation ago and those introduced 
recently by breeders are serving the market by showing a 
wide palette of forms and growth habits, proven disease 
resistance, extended bloom period and suitability for 
colder climates.

In exploring the plant’s best uses and the variet-
ies that are receiving attention, no discussion is 
possible without first mentioning the woes of 
Lagerstroemia’s common name. 

Is it one word, crapemyrtle? 
Or two words with an “e” in “crepe” 

or an “a” in “crape” instead? There is no 
definitive ruling right now, although “crape 
myrtle” and the one word “crapemyrtle” 
seem to dominate, and “crepe” creeps in, 
depending on what you’re reading. 

Some references that have settled on 
one word can end up either splitting the one 
word into two in different places, or mixing 

Purple Magic™ (Lagerstroemia 
‘Purple Magic’ PP23906
PHOTO COURTESY OF BAILEY



15DIGGERMAGAZINE.COM  JULY 2020

STORE
HOURS:

Mon–Fri: 8–5 
Sat: 8–Noonwww.ovs.com • 800-653-2216

OVS® MCMINNVILLE
2700 ST. JOSEPH RD.
MCMINNVILLE, OR
(503) 435-2700
 

OVS® AURORA
19658 HWY. 99 E.
HUBBARD, OR
(971) 216-0111

Full Service Shops with Mobile Capabilities!

 *© Kubota Tractor Corporation, 2020. Offer valid for residents within states of CA, AZ, NV, UT, WY, ID, OR, MT and WA only. $0 Down, 0% A.P.R. financing for up to 84 months on purchases of select new Kubota B, BX, L, L60 and LX Series equipment 
from participating dealers’ in-stock inventory is available to qualified purchasers through Kubota Credit Corporation, U.S.A.; subject to credit approval. Some exceptions apply. Example: 84 monthly payments of $11.90 per $1,000 financed. Offer expires 
7/31/20. Terms subject to change. This material is for descriptive purposes only. Kubota disclaims all representations and warranties, express or implied, or any liability from the use of this material. For complete warranty, disclaimer, safety, incentive 
offer and product information, consult your local Dealer or go to KubotaUSA.com. † For complete warranty, safety and product information, consult your local Kubota dealer and the product operator’s manual. Power (HP/KW) and other specifications are 
based on various standards or recommended practices. K1322-21-144498-4

WE HAVE WHAT IT TAKES!

$0 Down, 0% A.P.R. for up to 84 Months on Select New Kubotas!*

 B2320DTN
• 20.9 Gross HP,† 3-Cylinder 
 Kubota Diesel Engine
• Maximum Width of 37”
• Standard 4WD
• Slanted Hood

  M5N-091HDC12PC
• 92.5 Rated Engine HP,† 4-Cylinder 
   Turbocharged Kubota Diesel Engine
• Cab with Ergonomic Operator Station
• Category II, 3-Point Hitch

learning how these trees grow and what 
they need in the Willamette Valley,” said 
Carol Lindsay, a Portland-based residen-
tial landscape designer. “They have so 
much to offer.”

Lindsay said the heat- and sun-loving 
qualities help clarify crape myrtle’s winning 
attributes. From a designer’s point of view, 
in competition with other trees for sun, like 
Styrax (snowbell) or Heptacodium (seven 
son flower), crape myrtle is a winner, espe-
cially for its four-season color and year-
round interest. Clients know those terms 
and use them when filling out her question-
naire, she said. 

“This tree has got it all: blooms, 
bark, amazing sinuous beauty when 
mature and when bare, the beauty of the 
shape, plus so many sizes and shapes of 
the tree,” Lindsay said. Crape myrtle also 
works with other plants, allowing for an 

understory design, unlike other trees such 
as Magnolia. 

“And if that isn’t a good enough sell-
ing point, we can talk about the leaves 
that just evaporate,” Lindsay said. The 
leaves degrade in place after dropping 
in fall; they just “melt.” Other attractive 
qualities: Crape myrtle have a shallow, 
fibrous root system so they don’t lift side-
walks; they have a svelte caliper; are mag-
nets for pollinators; and the older they 
get, the freer they bloom, blooming earlier 
in the year.

They just need heat — the hottest 
location possible in Pacific Northwest 
gardens paired with regular water. Each 
crape myrtle needs a certain number of 
days above 85 F to bloom reliably here, 
according to Bonine. Xera Plants only 
sells ones that are on the lower end of that 
spectrum. Plus, they pair well with other 

heat-loving plants because they don’t have 
greedy roots. 

“The average homeowner, they think 
they need arborvitae, by why not crape 
myrtle?” Lindsay asks. 

Placement of crape myrtle can also 
be versatile. With mature heights ranging 
from a few feet up to 20–25 feet, and put-
ting on a show during all four seasons, 
crape myrtle can work as a focal point, 
outside a kitchen window, for example, 
or as a screen between small urban plots. 
Crape myrtle overall tend to be fast grow-
ing, at about 1–3 feet per year minimum, 
until they reach their ultimate height, 
when they slow down. 

As trends go, “we’re seeing a lot of 
interest in smaller varieties, which makes 
sense as a lot of the new developments are 
packing more houses into the same spac-
es,” said Justin Hancock, senior direc-

Previous page, bottom: Bailey progagates and 
trials crape myrtle for desirable traits.  
PHOTO COURTESTY OF BAILEY.
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tor of marketing at Monrovia Nursery 
(Dayton, Oregon). His nursery sells 20 
varieties of crape myrtle. 

The Monrovia Petite series (USDA 
Hardiness Zone 7–9) of fast-growing 
shrubs fills that niche, maturing at a man-
ageable 5-feet by 4-feet and ranging in 
bloom colors from white (Lagerstroemia 
indica ‘Monow’ Petite Snow™ crape myr-

tle) to deep rosy-red (Lagerstroemia indica 
‘Moners’ Petite Embers™ crape myrtle). 

Bellini® Grape (Lagerstroemia indica 
‘Congrabel’ PP28975) is another dwarf 
variety that deserves a second look, accord-
ing to Hancock.  It has many early-bloom-
ing dark lavender flowers on a compact, 
cold hardy (down to Zone 5), low-mound-
ing 3–4 feet tall and wide habit.

Groundbreaking Egolf hybrids
The top selling varieties at Monrovia 

are Lagerstroemia indica × fauriei 
‘Tuscarora’ (dark coral pink bloom; 
20–20-feet by 10–15 feet; Zone 6–9); 
Lagerstroemia indica × fauriei ‘Natchez’ 
(white bloom; 20–20 feet by 10–15 
feet; Zone 6–9); and the semi-dwarf 
Lagerstroemia indica × fauriei ‘Tonto’ 
(fuchsia; 8 feet by 8 feet; Zone 6–9). 

All three varieties were released 
between 1980 and 1990 from the breed-
ing program at the National Arboretum 
(Washington, D.C.) run by the late Donald 
Egolf. In the interest of creating more 
disease-resistant and cold-hardy plants, 
Egolf crossed L. fauriei from Japan for 
its cold hardiness with L. indica from 
the Himalayas in Asia. Egolf’s work led 
to 20 introductions, named after Native 
American tribes. When introduced, they 
almost instantly began to dominate the 
market, and still do today.

“All the old varieties were mildew 
prone,” Bonine said. The hybrids were not.

‘Natchez’, a straightforward white 
bloom with attractive bark, joins 
Lagerstroemia indica × fauriei ‘Muskogee’ 
(another introduction by Egolf, in 1978) 
as continual bestsellers. ‘Muskogee’ has a 
light lavender bloom, and a bigger, taller 
form at 30 feet, ‘Natchez’, ‘Muskogee’, 
and ‘Tuscarora’ are all highlighted on the 
City of Portland street tree list. 

With its very low heat requirement 
for blooming, Lagerstroemia indica × 
fauriei ‘Cheyenne’, the last release in the 
Petite series, is matched well to the west-
ern Oregon climate, according to Bonine. 
Raspberry-red blooms grow on large 
trusses from July to September. Bred with 
L. indica, L. fauriei and L. limii, the glo-
bose tree matures 8 feet tall and wide over 
12 years. It displays reddish to chocolate-
brown exfoliating bark as it ages, and 
orange to red leaves in fall. Another in 
the series, L. fauriei ‘Pecos’, larger at 15 
feet, is equally well-adapted to western 
Oregon. It bears large pink flower trusses 
with the same showy bark and fall foliage 
of maroon to red. 

Monrovia has had an uptick in pro-
duction in the last few years of two oth-
ers from the National Arboretum series: 
Lagerstroemia indica ‘Catawba’ (dark 
purple blooms with bronzy spring foli-
age; 15 feet by 14 feet; Zone 7–9), and 
‘Arapaho’, (red blooms and maroon-
tinged foliage; 20 feet by 10 feet; Zone 
6–9), which Lindsay uses in her designs 

Creative crape myrtles

Lagerstroemia indica × 
fauriei ‘Natchez’

PHOTO COURTESY OF WIKIMEDIA
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for the hot red blooms and gold fall color.
More recently, for its white bloom, 

Lindsay has specified a sister seedling of 
‘Natchez’, Lagerstroemia ‘Sarah’s Favorite’ 
(introduced by Tom Dodd Nursery in 
Semmes, Alabama), which some are call-
ing an improved ‘Natchez’. The mature 
height is smaller, reaching 18–20 feet tall. 
Its fall foliage comes in earlier and is more 
orange-red, the flowers are upright and 
the bark is more orange than rust.

Whitcomb introductions
According to Bonine, newer introduc-

tions have capitalized on Egolf’s success 
with mildew resistance, yielding cultivars 
with varying forms and brighter bloom 
colors of Lagerstroemia indica. 

Such varieties include the true red 
Dynamite® (Lagerstroemia indica ‘Whit 
II’ PP10296, 15–20 feet by 10–15 feet), 

introduced in 1997 by another prolific 
crape myrtle breeder, Carl Whitcomb 
(Lacebark, Inc. in Stillwater, Oklahoma).

“When that came out, it became the 
second most popular crape myrtle, second 
to ‘Natchez’,” Bonine said. 

Then came Red Rocket® 
(Lagerstroemia indica ‘Whit V’ PP11312, 
15–20 feet by 10–15 feet, Zone 6–9), 
another Whitcomb introduction. It is a 
fast grower at approximately 5 feet per 
year, but a smaller tree that makes it a 
good option for smaller plots, according 
to Lindsay. The same goes for the newer 
and also smaller Lagerstroemia indica 
‘Centennial Spirit’ (18 feet by 9 feet, 
Zone 6), introduced by Oklahoma State 
University. It blooms into October; rose-
red blooms in cooler weather and richer 
red at hotter temperatures.

For a smaller stature, the popu-

lar semi-dwarf Double Feature® 
(Lagerstroemia indica ‘Whit IX’ PP23559; 
4 feet by 4 feet; Zone 7–10) sports wine-
red spring foliage that turns to green. 
It starts showing blooming ruby-red 
flowers in July and then continuously 
through frost off the same scape. “They’re 
popular, relatively new and work in the 
Northwest,” Bonine said.

“The industry sees a high demand 
for red flower color,” said Megan 
Mathey, ornamental plant breeder at 
Spring Meadow Nursery (Grand Haven, 
Michigan), a wholesale shrub liner nursery 
and developer and distributor of Proven 
Winners® ColorChoice® shrubs. 

Spring Meadow continues to add new 
Whitcomb varieties to ones it already 

Red Rocket® (Lagerstroemia 
indica ‘Whit V’ PP11312) 

PHOTO COURTESY OF SPRING MEADOW NURSERY
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sells, like the recently introduced Double 
Dynamite® (Lagerstroemia indica ‘Whit 
X’ PP27085), with vibrant flowers in a 
cherry-red color (8–10 feet by 8–12 feet, 
Zone 7-10) that never seeds, so it blooms 
all season.

Spring Meadow breeding efforts
In 2007, Spring Meadow embarked 

on its own breeding program, interested in 
matching disease resistance and full-flower 
coverage with winter hardiness, to bring 
crape myrtle farther north. 

By 2014, the Proven Winners 
Infinitini® series of compact shrubs, 2–4 
feet tall and wide, was introduced from 
genetics developed by Mike Uchneat of 
Garden Genetics (Bellefonte, Pennsylvania), 
the inventor of the Wave® petunia.

“He was doing something different,” 
Mathey said. “He was making harsh selec-
tions, and everything had to bloom that 
first season.”

As a result, Infinitini plants — in 
white, pinks and purple — can handle the 
heat and the cold, even dying back in win-
ter and coming back in spring. 

“We conservatively list these varieties 
as Zone 6, but they have survived over 
seven winters in one of our Zone 5 test 
sites,” Mathey said. 

Then came the Rikki Tikki® series, 
in pink and ruby-red (with more colors 
to come later), developed by Mathey. 
It is in an intermediate size of 3–5 feet 
tall and wide — still compact — with 
burgundy new growth in spring, summer-
long blooms, and a cold tolerance down 
to Zone 6. As well, Rikki Tikki Rouge 
(Lagerstroemia indica ‘SMNLIMG’ PPAF) 
summer foliage matures to a contrasting 
red, silver and green.

High demand for crape myrtle is still 
centered in the southern U.S. up to the 
D.C. area, according to Mathey. However, 
these colder, hardier types are creat-
ing some demand as far north as Ohio. 
Mathey expects that northern market will 
continue to develop.

“People in the North just don’t 
believe they can grow crape myrtle,” 
Mathey said. “But they will.”

Even as the nursery focuses on 
breeding cold-hardy types, there is the 
duality of crape myrtles like Infinitini 
Watermelon® (Lagerstroemia indica 
‘G2X133181’ PP29007). It is a favorite of 
Mathey’s for its bright fuchsia-pink flow-
ers, that works as a good foundation plant 
in the heat of the South, as well as a good 
dieback shrub in the North that returns 
each spring.

Bailey breeding efforts
In Kansas at one of Bailey’s loca-

tions, Natalia Hamill, brand and business 
development manager, also promotes crape 
myrtle as a dieback shrub. “It is used as 
summer color, blooming in the absolute 
heat of summer, in fierce conditions, when 
others have cycled out of bloom,” she said.

Bailey has locations in Kansas, 
Minnesota, Illinois, Washington and 
Georgia, and two in Oregon. While liners 
and cuttings of crape myrtle are grown 
at various locations, all crape myrtles 
sold as finished plants are produced at 
the Yamhill, Oregon nursery, said David 
Roberts, general manager and head breed-
er at Bailey Innovations™ (Winterville, 
Georgia), home of Bailey’s breeding and 
trialing programs.

Bailey uses “crapemyrtle,” one 
word, the same adopted by the National 
Arboretum and breeder Michael Dirr 

of Plant Introductions Inc. (PII) in 
Watkinsville, Georgia. Bailey in 2015 
acquired PII, where several crape myrtles 
had been developed and introduced 
between 2013 and 2016 under the Bailey 
First Editions® Magic line. 

Since the PPI purchase, Bailey has 
retained several crape myrtles in its line 
that were steady sellers and replaced oth-
ers. According to Hamill, it included a 
mix of green-leaf and dark-leaf varieties.

“Crape myrtle is easy to propagate,” 
Roberts said. “You can take a cutting, 
and within a season have a saleable plant. 
They’re susceptible to a few diseases and 
pests, but nothing like rose.”

One determination for whether Bailey 
will add more varieties going forward is dis-
ease resistance, especially to Cercospora leaf 
spot, which crape myrtle is susceptible to, 
as well as powdery mildew. They also want 
better or different features, like dark leaf, 
reblooming, and a longer bloom season. 

“For anything we introduce, we want 
to be able to talk about how this plant is 
significantly better and why,” Hamill said.

Creative crape myrtles

Dynamite® (Lagerstroemia 
indica ‘Whit II’)

PHOTO COURTESY OF  

SPRING MEADOW NURSERY

Infinitini Watermelon® (Lagerstroemia 
indica ‘G2X133181’ PP29007)
PHOTO COURTESY OF SPRING MEADOW NURSERY
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Roberts believes the market is still 
focusing on a few forms and types of 
crape myrtle, like ‘Natchez’, which is 
used widely because it is one of the most 
popular ones grown to large sizes. But the 
diverse sizes and forms — including egg, 
umbrella and fastigiate, and a wider range 
of leaf and flower colors in the last 10 
years — offer the opportunity to better fit 
crape myrtle to a specific space. 

‘Natchez’, for instance, is much taller 
than other varieties. According to Roberts, 
this leads some homeowners to commit 
what’s commonly called “crape murder” — 
the unceremonious lopping off of the tree’s 
top. Sometimes it’s done to maintain a 
smaller size and other times under the mis-
taken belief that this hatchet job increases 
the number of blooms, when in actuality it 
weakens the plant and ruins its shape.

Black leaf crape myrtles
With the Magic series, Bailey worked 

to provide a range of sizes and habits to 
choose from, including several with leaf 
color so dark they are almost considered 
black — a trend in crape myrtle breeding.

Black leaf varieties gained a foothold 
in breeding beginning with a Mississippi 
State University discovery that was 
patented in 2009 as Lagerstroemia × 
‘Chocolate Mocha’ PP21540. With dark 
leaves that did not fade into summer, it 
first came to market as Delta Jazz™ after 
licensing by Plant Development Services 
Inc. (Loxley, Alabama). 

Cecil Pounders then developed the 
unpatented Ebony series, which is the 
source of the Black Diamond® series 
developed by J. Berry Nursery (Grand 
Saline, Texas). The combination of jet-
black foliage and a ketchup-red flower 
in the series is a dramatic combination, 
according to Bonine. 

The white-bloomed, vase-shaped 
Moonlight Magic™ (Lagerstroemia ‘PIILAG-
IV’ PPAF; 8–12 feet by 4–6 feet; Zone 7–9), 
one of Bailey’s currently sold crape myrtles, 
also originated from the open-pollinated 
seed of ‘Chocolate Mocha’ and was devel-
oped by Josh Kardos at PPI. Lunar Magic® 
(Lagerstroemia ‘Baillagone’ PP30360), intro-

duced just three 
years ago, is rounder 
and shorter in stature It 
grows to a maximum of 10 
feet with prolific white blooms, 
dark foliage and trials show incredible 
disease resistance and cold hardiness.

The other two dark-leaf cultivars in 
the series, Sunset Magic™ (Lagerstroemia 
‘PIILAG-IX’ PP29325; red blooms; 
5–10 feet by 4–8 feet, Zone 7–9) is the 
compact choice, and Twilight Magic™ 
(Lagerstroemia ‘PIILAG-VIII’ PP27194; 
16 feet by 8 feet; Zone 7–9) is the full-size 
offering, reaching as high as ‘Natchez’ 
with dark pink blooms. 

Purple Magic™ (Lagerstroemia 
‘Purple Magic’ PP23906; 7–8 feet by 
7–8 feet) is Bailey’s best-selling green-
leaf variety, a mid-size offering that 
reblooms heavily with purple blooms 
if stage pruned. Ruffled Red Magic™ 
(Lagerstroemia ‘PIILAG-VII’ PP27303) 
is larger (12 feet by 8 feet), with dense 
branching, upright habit, high disease 
resistance and red carnation-like blooms.

Spring Meadow’s focus on develop-
ing a black leaf crape myrtle led to the 
recent introduction of Center Stage™ 
Red (Lagerstroemia indica ‘SMNLICBF’ 
USPPAF; 6–12 feet by 8 feet), developed 
by Mathey, with its dramatic match of 
very disease-resistant velvety black foliage 
and rich red blooms.

“In our minds, it’s kind of revolution-
ary,” Mathey said. “Because there are 
already many black-leaved varieties, we 
wanted to make sure that it is better or 
different [than others out there].” Center 
Stage has been extremely disease-resistant 
in trials and was selected for its highly 
branching habit and earlier blooming — 
in the first year after being potted up.

This success has Spring 
Meadow looking at a black-leaf 

tree form type, but there are no 
plans to introduce one at this point.

Growing interest in Oregon
Brian Bradshaw of Bradshaw 

Nursery (Forest Grove, Oregon) is a 
grower and a plant broker of crape myr-
tle, bringing in plants from the southern 
U.S., where larger caliper trees grow to 
size quicker. 

“It takes eight to nine years [in 
Oregon] to get to two-inch caliper, where 
it takes four years in the South,” he said.

Bradshaw usually buys the larger 
caliper material, although he grows some 
varieties to size and also focuses on larger 
multibranched plants. He shapes and 
grows them for the best results for his 
landscaper customer base. 

Shipments from the South, he 
learned, are best received locally in late 
winter, before they leaf out and bloom 
there, to better acclimate to local tem-
peratures and weather here. The smaller 
the size, the more the crape myrtles need 

Creative crape myrtles

Center Stage™ Red 
(Lagerstroemia indica 

‘SMNLICBF’)
PHOTO COURTESY OF  

SPRING MEADOW NURSERY

Twilight Magic™ 

(Lagerstroemia 
‘PIILAG-VIII’ PP27194)

PHOTO COURTESY OF  BAILEY

Lunar Magic® 

(Lagerstroemia 
‘Baillagone’ PP30360))

PHOTO COURTESY OF  BAILEY
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greenhouse storage to protect them before 
setting them outside. 

Bradshaw added crape myrtle to his 
inventory about 10 years ago, and the 
inventory and varieties have evolved over 
time as he learned which plants grow and 
sell best. A changing climate and migra-
tion from California and the South have 
contributed to increased interest in crape 
myrtle in the area, as well as newer plants 
and the black leaf varieties.

He buys varieties that are proven 
growers and reliable bloomers in the cool-
er summers of the Pacific Northwest. His 
landscaper customers request bush types 
and tree types equally; it’s the bloom color 
that is usually the deciding factor.

His top sellers that he stocks con-
tinually read like a patriotic list of red, 
white, and blue: ‘Tuscarora’, ‘Natchez’, 
and ‘Muskogee’. Bradshaw is continu-
ally looking to stock red bloomers, but 
they’re harder to source in larger sizes. 
He has supplied Lagerstroemia  indica 
‘Watermelon Red’ (which is more a pink, 
but it has the word red in it, so it is 
requested) and Dynamite® (Lagerstroemia 
indica ‘Whit II’). 

“There are darker colors,” he said, 
“but they get fungus, and I hate doing 
that [to customers], so I steer away them 
from them.”

With a growing interest by breeders, 
landscapers and home gardeners in crape 
myrtle, the hope is that, over time, inven-
tory of larger sizes will increase to meet 
demand and increase diversity of types in 
landscapes and gardens. 

Tracy Ilene Miller is a freelance  
writer and editor who covers  

several topics, including  
gardening. She can be reached  
at tracyilenemiller@gmail.com.

Sunset Magic™ 

(Lagerstroemia 
‘PIILAG-IX’ PP29325)

PHOTO COURTESY OF BAILEY
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INSIDE SALES REPRESENTATIVE
TSW Nursery Sales Inc. is seeking a 
plant-knowledgable inside sales 
representative with 3-5 years of sales 
experience. The perfect candidate 
must be proficient in MS Office 
Suite and Quickbooks software, 
provide excellent customer service, 
have strong verbal and written 
communication skills, manage their 
time, and be organized. Salary 
commensurate with experience.

Please mail or email cover letter and 
resume to:

TSW Nursery Sales, Inc.
Attn: Human Resources

P.O. Box 1217, Wilsonville, OR 97070
accounting@tswnurserysales.com

 
HELP WANTED

For jobs and key employees 
throughout California and the 
Northwest, call Florasearch, Inc. 
You know us. For more than three 
decades we have been bringing 
together key people and excellent 
companies in the nursery and 
greenhouse industries and allied 
trades. Check our references. 
Confidential. Employer pays fee.

 Florasearch, Inc.
1740 Lake Markham Rd.

Sanford, FL  32771
Ph (407) 320-8177
Fx (407) 320-8083 

Website: www.florasearch.com 
Email: search@florasearch.com

 

EMPLOYMENT EMPLOYMENTEMPLOYMENTEMPLOYMENT

1. Select Standard or Display Classified formats.
2. Determine general heading and subhead that ad runs under:
 •  General: “Employment,” “Plant Material,”“Service/Supply,” “Real Estate.”
 •  Subheads run under general headings. Create your own, but be general: 

“Conifers,” “Liners,” “Equipment,” etc.
3. Indicate number of months ad runs.
4.  Indicate any blind box for confidential replies. We assign number and  

mail any responses.
5. Compose ad. Designate headlines.
6. Email ad by deadline, July 13 for the August issue.
7. We bill after publication.
8. We reserve right to edit ads for content.

Classified Line Ad
• $35/column inch for OAN members / $55 for nonmembers.
•  Regular, one-column, standard typeface, approximately 28–38 characters 

per line, 7 lines per inch. Use headlines, bold, italics and special characters.
• Corporate logo (black & white) $30 additional charge.

Classified Display Ad (plus production charges @ $69/hour)
•  $45/column inch for OAN members / $71 for nonmembers.
•  Use logos, display type, borders, screens or reverses.
•  Electronic ad files can be supplied. Call for production details.

Digger Classifieds
29751 S.W. Town Center Loop W., Wilsonville, OR 97070
Phone 503-682-5089 • Fax 503-682-5727 • Email: ads@oan.org

CLASSIFIEDS

DECIDUOUS TREE GROWER
Wholesale deciduous tree nursery 
located in Milton-Freewater, OR 
is seeking a full-time grower with 
experience in tree production. 
Applicant must be fluent in Spanish 
and English, both reading and 
writing, and have proven supervisory/
management skills.

Ideal candidate will be self-motivated 
and quality-driven, be honest, a team 
player, trustworthy and possess a high 
work ethic standard. Five plus years of 
horticultural education and/or work-
related experience is preferred. Valid 
driver’s license required.

Moving and/or housing assistance 
may be available. Wage DOE with full 
company benefits.

Mail, fax, or email your resume to:
J. Frank Schmidt & Son Co.

Attn: Human Resources
P.O. Box 189

Boring, OR 97009
Fax: 503-512-2209

Email: dianar@jfschmidt.com

We are always looking for career oriented skilled sta�. 
Our operations include wholesale growing, shipping, 
landscape contractor sales, and retail nursery. If you 
have the interest and skills needed to be a part of our 
team, please apply. We are growers of container and 
�eld grown ornamentals. 

We are looking for people in the following areas:
•    Sales / Customer Service (Wholesale/Retail)
•    Production / Growers / Supervisors
•    Shipping & Receiving
•    Inventory / O�ce Mgmt & Admin / Purchasing
•    Pesticide / IPM Managers & Applicators
•    Irrigation Management / Skilled Laborers
•    Outside sales throughout U.S. & Canada
•    Controller / Accounting Manager
•    Horticultural Website Developer

Applicants with speci�c work experience or education 
in the nursery industry is desired. Computer skills, 
Spanish / English bilingual, plant ID knowledge and 
equipment operation skills also preferred.

Pay commensurate with experience. Bene�ts to 
include: Paid vacation and sick leave, paid holidays, 
medical and dental insurance. Respond with resume 
to hr@loennursery.com to the speci�c job for 
which you qualify. 

For more information, please visit us online at
www.loennursery.com

PRODUCTION MANAGER/
GROWER

Production Manager needed for field 
grown Japanese Maple nursery. Don 
Schmidt Nursery is an established 
name in the industry with a solid 
reputation for quality and specimen 
sizes. Located 45 minutes east of 
Portland, the nursery has 165 acres 
of production year-round.

We are looking for someone 
experienced with field grown 
nursery stock production on a 
commercial scale to join our team.

Essential Functions:
Lead crews with digging and 
trimming practices; Coordinate and 
execute safety compliance; Assist 
customers with orders; Maintain 
inventory, production, and shipping 
schedules.

Required Skills:
Bilingual in Spanish and English; 
Valid driver’s license and good 
driving record; Currently have or 
willing to get pesticide license; 
Basic computer skills (Microsoft 
Office); Excellent customer service; 
Passion for plants.

This position will train along 
with our current manager with 
30+ years of experience during 
a handover period. This is a full-
time, year-round position. Salary is 
based on experience and a vehicle 
is provided. Company has paid 
vacation and sick time.

P l e a s e  e m a i l  r e s u m e  t o 
donschmidtnursery@gmail.com or call 
our office at (503) 668-4659.

If you offer plant material, growing supplies or related services, 

is a great place to be seen. 
To place an ad, call Curt Kipp at 503-582-2008 or email ads@oan.org. 

MARKETPLACE

CLASSIFIED ADS 
WORK!   

Contact Bill Goloski
503-582-2009

bgoloski@oan.org

PRODUCTION MANAGER
A container nursery, located in the 
heart of the beautiful Willamette 
Valley in Oregon, is seeking a full-time 
experienced Production Manager to 
lead efforts in propagation, shrubs, 
grasses and perennials. Prefer 
candidates who speak English and 
Spanish and have proven leadership 
and management skills.

Pay commensurate with experience. 
Re spond  w i th  re sume  to : 
ContainerNursery@gmail.com

 

Starting at just $123*
*OAN members rate

.

See page 29
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JOURNEYMAN MECHANIC – 
BORING, OR

Large wholesale nursery is seeking 
a ski l led and self-motivated 
Journeyman Mechanic to join our 
team in our repair shop located in 
Boring, OR.

Applicant must have a valid driver’s 
license and insurable driving record. 
Candidate must have the ability 
to work independently and assist 
other mechanics in the repair and 
maintenance of vehicles, tractors, 
forklifts, farm equipment and 
implements for a large variety of 
repairs, diagnosis and general service 
and upkeep.

Required experience:
General Service, Gasoline/Diesel/
LPG Engine Repair and Diag., 
Clutch/Transmission and associated 
component replacement (Tractor and 
Vehicles), Brake systems (Hydraulic 
and Air), Heavy Equipment Repair 
and Service including drive systems, 
Electrical Systems and wiring, Hydraulic 
systems and cylinders, some level of 
experience with farm equipment.

Any additional experience in welding 
and/or fabrication is a plus as well 
as familiarity with diverse farm/
nursery implements or tire repair and 
replacement on vehicles/tractors.
Cand ida te  w i l l  have  good 
communication and organizational 
skills, be highly motivated and goal 
oriented as well as being aware of 
and practicing safety in the workplace.
Candidate must also possess 
knowledge of electronic diagnostic 
equipment and be open to further 
training and use of electronic data and 
labor management software platforms.
The ability to maintain accurate 
records by recording service and 
repairs completed with parts and 
product usage is vital to the position.
Must be able to handle and carry 
objects up to 80 lbs.

We maintain a drug-free workplace. 
This is a full-time position with 
excellent company benefits. Work 
hours are 40+ hours per week and are 
conducted inside of a shop but may 
require outdoor work in potentially 
inclement conditions out in the fields 
of the nursery at times. Opportunities 
for advancement; wage DOE.

Mail, fax, or email your resume to:
J. Frank Schmidt & Son Co.

Attn: Human Resources
9500 SE 327th Ave.
Boring, OR 97009
Fax: 503-512-2209

Email: dianar@jfschmidt.com

NURSERY PRODUCTION 
COORDINATOR

Rio Verde, located in Cornelius, 
Oregon, occupies 300 acres 
containing 160 field and 140 
container acres.  We specialize in 
evergreen shrubs, trees, and specialty 
crops.  We are part of a family of 
vertically integrated companies in the 
agricultural production and landscape 
distribution industries.

We are looking for a bilingual English 
and Spanish speaker that enjoys 
working at a fast pace with lots of 
variety and is highly organized with 
a strong attention to details, even 
the small ones.  If you are a problem 
solver who makes decisions based 
on past events and prefers task 
completion over projects, then this 
may be a great fit for you!

This position will have a lot of day-
to-day interaction and require 
coordination with our production 
team.  Having strong technology skills 
is important as this position will be 
responsible for data entry and having 
a key role in the documentation of 
the production processes.

Key Responsibilities:
1.  Production – Coordinate all 
production schedules, activities, and 
training with the Production Manager 
and Production Supervisors. Prepare 
and submit a variety of weekly reports 
to support managers in carrying 
out the production plan.  Build and 
monitor a quality inspection process.

2.  Materials & Supply Management 
– Maintain materials, supplies and 
small tool inventories including 
a check-out/check-in system, all 
production reporting related to the 
production plan, purchase orders and 
management direction.
               
3.  Manage Workflow – Coordinate 
workflow and track productivity with 
metrics set by the company. Monitor 
attendance and headcount against 
budget. Assist with determining labor 
needs, allocation and deployment.

Required Education and Experience:
• High school diploma or equivalent
• 1-3 years in a nursery facility or 

related field.

Application Requirements:
• To submit your application for 

this position, please visit www.
dcaoutdoor.com/careers

• Completion of Culture Index Survey.  
Without survey completion, your 
application is considered incomplete 
and will not be considered.  
The survey can be found at: 
www.cindexinc.com/c/A550CC

EMPLOYMENT EMPLOYMENT PLANT MATERIAL PLANT MATERIAL

Bareroot & Container Grown
Understock & Rooted Cuttings

Bareroot Seedlings
Acer, Amelanchier, Betula, Cercis, Malus,

Populus, Prunus, Pyrus, Zelkova

Rooted Cuttings
Acer rubrum, Betula, Platanus, Prunus & Ulmus

Band Pot Grown
Acer, Carpinus, Cornus, Fagus, Liquidambar,

Nyssa, Quercus, Syringa

Over 175 Varieties

Salem, Oregon      877-490-7844  
jlpnliners.com  • info@jlpnliners.com 

CLEARWATER GROWERS

ROOTED CUTTINGS / PLUGS: 
Carex; Deschampsia caespitosa; Juncus; 

Scirpus; Thuja o. - ‘Emerald Green’ 
LINERS: 

Arctostaphylos - ‘Mass’; Carex; 
Ceanothus g. ‘Pt Reyes’; Cotoneaster - 
‘Lowfast‘/ ‘Coral Beauty’; Deschampsia 
caespitosa; Fragaria; Juncus; Liriope m. 

‘Big Blue’; Liriope spicata; Mahonia; 
Pachysandra; Pennisetum; Polystichum; 

Rubus c. Sarcococca; Thuja o. – 
Emerald Green’; 'Green Giant'; Vinca 

1 gal availability 
Arctostaphylos - ‘Mass’; Calamagrostis; 
Carex; Cotoneaster dammeri - ‘Coral 

Beauty’ / ‘Lowfast’; Deschampsia; 
Festuca; Fragaria; Helictotrichon 

sempervirens; Juncus; Liriope; Mahonia; 
Pennisetum; Rubus; Sarcococca; Vinca 

Custom Propagation Available 
Ph: 503-359-7540 
Fax: 503-357-2282 
Forest Grove, OR

 
HICKENLOOPER GARDENS

We have a lot to offer!

Specializing in: 
Hosta 

Winter Jewels Hellebores 
Hardy Fuchsia 

Heuchera 
Ferns  

Contact us for an availability list.
www.hickenlooper-gardens.com 

Phone: 503-949-5723 
Fax: 541-327-2011 

benhickenlooper@icloud.com
 

SCHURTER NURSERY
Arborvitae - Emerald green 
Container-grown Boxwoods

Green Giants  
Otto Luyken • Skip Laurel 

Various Sizes & Varieties 
503-932-8006

 

Specimen size
BAMBOO

over 30 feet tall
available

•Clumping Bamboo
•Large diversity 

•Quality wholesale plants
•We carry bamboo barrier

HDPE 30” x 60 mil
Controls running bamboo

(503) 647-2700
www.bamboogarden.com
bamboo@bamboogarden.com

 

Pacific NW  
Native Plants

Container  •  B&B  •  Bareroot
Environmental & Ecological 

Re-vegetation Landscape Contractor
Native Trees & Shrubs 

Groundcovers
Wetland & Riparian Plants

Conifers & Deciduous Trees

Contract & custom growing year-round

A Valley 
Growers 
Nursery

503-651-3535  •  FAX 503-651-3044
www.valleygrowers.com
vlygrwrs@web-ster.com

Hubbard, OR  •  OR and WA Certified D/WBE Company

Ground Covers

Want to 
post a job? 

Contact 
Bill Goloski 

503-582-2009 or 
bgoloski@oan.org 

CLASSIFIED 
ADS WORK!
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CLASSIFIED ADS 
WORK!   

Contact Bill Goloski 
503-582-2009

bgoloski@oan.org

Bare Root Native Plants
Acer, Alnus, Amelanchier, Betula, 

Conifers, Cornus, Fraxinus, 
Holodiscus, Lonicera, Mahonia,

Malus, Physocarpus, 
Populus, Rosa, Salix, 

Spiraea, Symphoricarpos, 
Wetland Plants

 
Over 300 species of

source identified natives

Fourth Corner
Nurseries

sales@fourthcornernurseries.com
P: 800-416-8640

fourthcornernurseries.com

PLANT MATERIALPLANT MATERIAL

Northwest Natives

Native, Wetland 
and 

Ground Cover 
Specialist
Growers of 

Quality, Healthy,  
Ready-to-Sell Plants.

Phone: 503-632-4787 
Fax: 503-632-5412
CONTRACT GROWING 

YEAR ROUND
21200 S. Ferguson Rd. 
Beavercreek, OR 97004

www.beaverlakenursery.com

BEAVERLAKEBEAVERLAKE
N U R S E R Y

Rootstock

WILLAMETTE NURSERIES

YOUR SOURCE FOR 
ORNAMENTAL SEEDLINGS, FRUIT 

TREE ROOTSTOCK, CUTTING 
LINER VARIETIES & MORE. 

We specialize in understock  
for flowering, fruiting and shade. 

www.willamettenurseries.com 

Excellent quality.  
Outstanding service.  

25571 S. Barlow Rd. Canby, OR 97013 

503-263-6405  
Toll-Free: 1-800-852-2018  

E-Mail: willamette@canby.com

PREMIUM QUALITY
OREGON ROOTSTOCK

THE FOUNDATION OF YOUR
ORCHARD STARTS HERE!

TRECO® NOW OFFERS
HAZELNUT TREES TOO.

TRECO®  
Oregon Rootstock & Tree Co. Inc.

P.O. Box 98 | Woodburn, OR 97071
p: 1.800.871.5141
f: 503.634.2344

WWW.TRECO.NU

SERVICE/SUPPLIES

Drain Tile Installation

Nursery Specialists

Creekside Valley Farms
Serving Oregon & Washington

Contact Paul

503-437-4833 Cell
503-864-4422 Office

Rhododendrons

BIG RHODODENDRONS

Acres of tall rhododendrons –  
the place with 6'–10' tall sizes.  
Also rhododendrons in cans.  

Hidden Acres Nursery 
Sherwood, OR
503-625-7390 

www.hiddenacresnursery.net

AAA Mercantile ....................................................................................................... 29
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Energy Trust of Oregon.............................................................................................. 5
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High Caliper Growing .............................................................................................. 29
Hostetler Farm Drainage .......................................................................................... 29
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Leonard Adams Insurance  ........................................................................................ 6
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Motz & Son Nursery ................................................................................................ 29
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Oregon Valley Greenhouses .................................................................................... 26
Plumlee Nursery Products ........................................................................................ 16
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Spring Meadow Nursery .......................................................................................... 32
Surface Nursery Inc. ................................................................................................. 12
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Weeks Berry Nursery ................................................................................................ 28
Willamette Nurseries .................................................................................................. 9

AD INDEX

THANK YOU
for all your hard work

We wish you the all the best!

DEBBIE HOPKINS
 12 YEARS OF SERVICE 
Accounting and database manager

BLAIR THOMPSON
Advertising account manager

KELSEY HOOD
Event and program coordinator

Due to the cancellation of the 2020 
Farwest Show, the Oregon Association of 
Nurseries was forced to make the difficult 
decision to cut full-time staff positions, 
and reduce hours for remaining staff. 
We lost three outstanding, high-quality 
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An ongoing series provided by 
Oregon State University  

in collaboration with the United 
States Department of Agriculture 

and in partnership with the 
Oregon Association of Nurseries

GROWING 
KNOWLEDGE
Series content is coordinated by Dr. Jay Pscheidt, professor of botany 
and plant pathology at Oregon State University in Corvallis, Oregon.

WITH A 2018 FARM gate value just shy of $1 billion, 
it is no secret that the ornamental plant industries in 
Oregon (nursery and greenhouse) are important and 

viable enterprises that contribute greatly to the state’s economy. 
Controlling insect, disease, and weed pests is an important part 
of keeping these industries viable and profitable. 

However, private agrochemical companies that register pest 
control products — while capable of generating the efficacy and 
crop safety data necessary to get a crop added to a pesticide label 
— often have different needs and priorities that do not overlap 
with those of Oregon growers. 

This problem, known as the “minor use problem,” was rec-
ognized in the late 1950s and early 1960s. Funding was approved 
to start a project known as the Inter-regional Research Project 
#4, more commonly known as IR-4. 

Pest management tools for minor crops
How IR-4 and OSU are working for you

BY DANI LIGHTLE

The liverwort, Marchantia polymorpha, is a difficult pest in nursery production in Oregon. PHOTO COURTESY OF WIKIMEDIA.

IR-4 began with a focus on pesticides for food use. One of 
the program’s first big successes was conserving use of 38 pes-
ticides on 129 crops when the U.S. Environmental Protection 
Agency (EPA) proposed to cancel a substantial number of reg-
istrations. To date, the Food Use program has provided data to 
EPA on over 16,000 uses for specialty crops.

The Environmental Horticulture program was added in 
1977 to directly address the needs of the ornamental plant indus-
try. Over time, this program has expanded to cover not only 
ornamental horticulture plants grown in greenhouses and nurser-
ies, but also landscape plantings, Christmas trees, sod farms and 
interiorscapes. 

The Environmental Horticulture program develops data on 
crop safety and efficacy to support the addition of new ornamen-
tal species or pests to existing product registrations. Since 
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Pest management tools for minor crops

ALSO OFFERING
POLY

POLY CARBONATE
SHADE CLOTH

GROUND COVER
WIRE LOCK
ROLL-UPS
HEATERS

EXHAUST FANS
CODE STRUCTURES
GUTTER CONNECTS

EXHAUST FANS
20” .... $275
24” .... $350
30”    ....    $395
36” .... $1100
42” .... $1256

20357 HWY 99E
AURORA, OR 97002

503-678-2700
INFO@OVG.COM * WWW.OVG.COMBU
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MOTORIZED SHUTTERS
24” LD ..... $191.50
30” LD ..... $207.00
36” LD ..... $226.25
36” HD ..... $619.00
42” HD ..... $729.00
48” HD ..... $799.00

12’ WIRE LOCK
base, wire & screws

$12.54
prices good thru 7/31/20

30%30%

40%40%

50%50%

SHADE CLOTH
FROM 12’ TO 50’ WIDE

1977, the Environmental Horticulture 
program has developed data to support 
44,000 crop uses. 

IR-4 partners with land grant uni-
versities, such as Oregon State University 
(OSU), and private research contrac-
tors nationwide to conduct the research 
required to support new uses of pesticides. 

For several decades, IR-4 has worked 
with the North Willamette Research and 
Extension Center (NWREC) and other 
OSU researchers to conduct efficacy, 
crop safety, and magnitude of residue 
trials. Currently, the Food Use program 
is directed by Dr. Dani Lightle, and the 
Environmental Horticulture research 
leader is Dr. Lloyd Nackley. Other OSU 
scientists involved with IR-4 food use or 
horticulture research include Dr. Luisa 
Santamaria, Dr. Ed Peachey, Dr. Kristie 
Buckland and Dr. Marcelo Moretti. 

The OSU IR-4 research program 
receives funding from U.S. Department of 
Agriculture (USDA), Oregon Department 
of Agriculture (ODA) and a wide range of 
commodity funding groups. The end result 
provides growers with new, effective, and 
safe pest management options that enable 
them to remain economically viable and 
competitive in the national and interna-
tional marketplace.

Needs-driven research
IR-4’s continued relevance and 

success is because the prioritization of 
research is directly influenced by specialty 
crop producers. One long-running project 
that directly benefits Oregon producers 
is control of the liverwort, Marchantia 
polymorpha, which was regarded as the 
Number 1 container nursery weed prob-
lem in 2007. 

Liverwort has several qualities which 
make it difficult to control. Asexual repro-
duction of small clones may be water-
splashed to a new location, encouraging 
spread of the weed. Similarly, fragments 
of the liverwort may survive and establish 
when broken away from the mother plant. 

Cultural controls, including hand 
weeding or mulches, are expensive and 
don’t provide long-lasting control. As a 
nationwide pest with few control options, 
liverworts made an ideal candidate for 
research by the IR-4 program.

At national IR-4 workshops, post-
emergent liverwort control was priori-
tized in 2004 and 2009, which provided 
funding for efficacy trials across the U.S. 
Thirteen researchers tested 28 diverse 
products, and documented efficacy in at 
least three trials from Champ DP (copper 
hydroxide), GreenMatch (d-limonene), 
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Marion Ag Service is proud to partner 
with Harrell’s, LLC to bring you Polyon™ 
controlled release fertilizer

Our team has the knowledge and experience 
to assist you in making sound decisions.

www.marionag.com

• Nutrition Programs
• Pest Management
• Testing & Analysis
• Seed Cleaning
• Sand Blasting 
• Paint Shop

Marion Ag Service is proud to partner 
with Harrell’s, LLC to bring you Polyon™

controlled release fertilizer

Farm Store  
20160 Main Street, St. Paul, OR 97137  

503-633-4281 
Home of the St. Paul Rodeo

Get the longevity you pay for

• Custom Blending
• Dry Fertilizer 
• Liquid Fertilizer
• Organic Fertilizer
• Lime & Dolomite 

Application

Broadacres North 
9400 St. Paul Highway,  Aurora, OR 97002  
503-633-4562

QuickSilver T&O (carfentrazone), Tower 
EC (dimethenamid-p), TerraCyte Pro 
(sodium carbonate peroxyhydrate) and 
WeedPharm (acetic acid). 

Continued concerns with liverwort 
management led to additional prioritiza-
tion of liverwort efficacy research in 2017 
and 2019. Ongoing efficacy research, led 
by Dr. Marcelo Moretti, is screening addi-
tional materials including the different for-
mulations of the preemergent herbicides 
Pendulum (pendimethalin) and Marengo 
(indaziflam) and the postemergent herbi-
cides Basagran (bentazon) and a numbered 
compound, BW133.

Crop safety projects are also 
an important component of the 
Environmental Horticulture program. 
From 2016 to 2019, IR-4 ran 146 crop 
safety trials on 83 plant genera or spe-
cies to determine phytotoxicity of Fiesta 
(iron HEDTA) at 1-time, 2-times or 
4-times rates during over the top applica-
tions. Phytotoxicity trials of Fiesta con-
ducted in Oregon by Dr. Moretti include 
boxwood (Buxus sp), Cotoneaster sp., 
Fountaingrass (Pennisetum alopecuroides), 
and Hydrangea sp.

Producer involvement with IR-4
IR-4 has limited time, money and per-

sonnel to conduct studies for all the needs 
throughout the United States, so advocating 
for projects that are important to Oregon 
growers helps ensure the most pressing pest 
management problems get met. 

The definition of a high priority 
project is one where a number of growers 
from various regions around the nation 
have clear needs, and the tools are avail-
able but have not yet been registered for 
those needs. 

Prioritization for the Environmental 
Horticulture program is done at a national 
workshop conducted on a biennial basis. 
It is important for us at OSU to be aware 
of your critical pest management issues 
and needs so we can relay those needs 
to IR-4 and get such projects onto the 
national IR-4 docket. 

For specific project requests, you can 
contact the Western Region assistant 
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             Get  
for FREE!

NAME

COMPANY

ADDRESS

ADDRESS (LINE 2)

CITY       STATE ZIP

PHONE

EMAIL

You may also subscribe online at www.diggermagazine.com

Tell us more about you (check all that apply)

¨ Wholesaler 

¨ Retailer

¨ Grower

¨ Garden Center  

      (Owner, staff, etc)

¨ Greenhouse  

      (Owner, staff, etc.)

¨ Mail Order/Internet Sales

Complete and return this form by mail:

Oregon Association of Nurseries 
29751 SW Town Center Loop West, Wilsonville, OR 97070

SUBSCRIBER DETAILS                       ANNUAL COST: $0.00

¨ Landscape professional

 ¨ Architect ¨ Contractor

 ¨ Designer ¨ Maintenance

¨ Re-wholesaler/Broker

¨ Arborist/Tree Service

¨ Educator/Researcher

¨ Student

¨ Allied Service/Supplier

coordinator, Mika Tolson (mptolson@
ucdavis.edu). A more formal way to 
register needs is by participating in the 
National IR-4 Ornamental Horticulture 
Program Survey, which can be found 
online www.ir4project.org/ehc/(scroll 
down to the bottom of the page and select 
‘Grower Needs’ to access the survey). 

In the Food Use program, project 
requests are submitted on an on-going 
basis and prioritized annually at a national 
prioritization workshop, typically held in 
September. All that is needed to begin a 
project request is a crop + pest + desired 
pesticide combination. If your industry has 
an unmet pest management need, you can 
reach out to Dr. Lightle to discuss how IR-4 
can help and begin the request process. 

Dani Lightle is the pesticide registra-
tion research leader at Oregon State 
University. She can be reached at  
danielle.lightle@oregonstate.edu.

Pest management tools for 
minor crops
Pete Sturman applies a fungicide to basil in a 
magnitude of residue study. 
PHOTO COURTESY OF OREGON STATE UNIVERSITY
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Motz & Son Nursery
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S
SHADE & FLOWERING TREES
FRUIT TREES
Dwarf, Semi-Dwarf & Standard
COMBINATION FRUIT TREES (4 in 1)
Semi-Dwarf & Standard
ESPALIER APPLES
Semi-Dwarf, Combination & One Variety
WALNUTS & FILBERTS
DECIDUOUS SHRUBS
www.motzandson.com
11445 N.W. Skyline Blvd.
Portland, Oregon 97231
Phone 503-645-1342
FAX 503-645-6856

 
 

  

        Schurter
Nursery

Arborvitae–Emerald green
Virescens
Boxwood

Japanese Maples
Otto Luyken
Skip Laurel

Various sizes & Varieties
503-932-8006

(503) 630-4349
FAX (503) 630-7542

PO Box 598 – Estacada, OR 97023

B&B Spruce 4 to 24 feet
Chamaecyparis • Fir • Pine

Japanese Maple • Poodle Pine
Cut Christmas Trees

Supplies for Small Growers
SEED STARTING - Pots Trays Inserts

Plug Trays
__________________________________________________________________________

 Labels - large variety size, color &
shape of blank plant pot & row markers

_________________________________________________________________________

Weed control, fertilizer, tapes & ties,
watering, and more

_________________________________________________________________________

http://www.AAA-mercantile.shop
http://stores.ebay.com/AAA-Mercantile

http://www.amazon.com/shops/AAAmercantile

Enter promo code DIGGER for a 10% discount
for a limited time at AAA-mercantile.shop

HOSTETLER
FARM DRAINAGE
503-266-3584

• Plastic Tubing 3"-24" • Laser Grade
Control • Open Ditch for Buried

Irrigation • Plows and Trenches •
Pot-n-Pot Drainage • Oldest Drainage
Firm in Oregon • Newest Subsurface

Irrigation Techniques

Materials and
Technical
Assistance
AvailableCanby, OR

MARKETPLACE

        M
A

R
K

ETPLA
C

E

Are you looking to save on  
office supplies?

*  The OAN participates in Staples Business Advantage®. 
Free shipping and next-day delivery available for some 
purchases more than $50. Visit www.oan.org for more.

Contact dhopkins@oan.org for details.

OAN members 
can receive 
discounts, 
free shipping 
and next-day 
delivery on 
office supplies.*

Hiring?  
Work with us!
Digger magazine 
employment  
classifieds are  
THE go-to  
resource for  
skilled nursery  
professionals in search of their next 
opportunity — and companies in  
search of the perfect team member.  
To place an ad, contact Blair Thompson 
at 503-682-5089 or ads@oan.org.  
View ads online at www.oan.org/jobs.

Your ad here!

If you offer plant material, growing 
supplies and/or related services, Digger 
Marketplace is a great place to be seen. 

To place an ad, call Blair Thompson at  
503-682-5089 or email ads@oan.org. 
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Jeff Stone
OAN EXECUTIVE DIRECTOR

DIRECTOR’S DESK

America needs our vote
At a time of national challenge, 

we can either look at what 

divides us or what unites us. 
Our nursery community is a critical 

ingredient in the great American experiment. 
We are a blessed and privileged few.

America is only as strong as her citizens. 
Our nation is a cauldron of different per-
spectives, ideologies and passions, all part of 
a hard-fought notion: a democratic republic.

The other day I watched the 1995 
movie “The American President” star-
ring Michael Douglas as President Andrew 
Shepherd. The crescendo of the movie was 
about the country itself and it resonates: 

“America isn’t easy. America is 
advanced citizenship,” he says. “You’ve 
gotta want it bad, ’cause it’s gonna put up a 
fight. It’s gonna say, ‘You want free speech? 
Let’s see you acknowledge a man whose 
words make your blood boil, who’s standing 
center stage and advocating at the top of his 
lungs that which you would spend a lifetime 
opposing at the top of yours.’”

The right to vote has been hard-fought 
from Revolutionary times to the present day. 
Our founding fathers fought for American 
self-determination, but they didn’t trust the 
voting public. The battles to guarantee all 
citizens the right to vote would take decades 
of blood and tears.

America, you are not perfect. The jour-
ney has not always been something to be 
proud of. But when we look at America, the 
reflection in the mirror is you — the voter.

“The best argument against democ-
racy is a five-minute conversation with 
the average voter.” 

— Sir Winston Churchill, prime minis-
ter of the United Kingdom.

Our nation had to create its own 
meandering path toward democracy. Over 
the course of more than 200 years, lawmak-
ers eventually ceded the franchise to all 
Americans — regardless of race, ethnicity, 
gender, disability, age or any other factors 
— through lawful amendments and rules. 

It took a long time to assure voting for 
all. The U.S. Constitution originally left it 
to states to determine who was qualified to 
vote. Our founding fathers established severe 
limits on voting. They limited it to white 

men, who often had to be property owners 
to boot. Many states also required religious 
tests — voting was for Christians only.

Following the Civil War, African 
American men were guaranteed the right to 
vote by the 14th amendment, which made 
them citizens, and the 15th amendment, 
which banned voting discrimination based 
on race, color or past servitude. However, 
southern states found ways around this 
with Jim Crow laws, using a range of barri-
ers — poll taxes, literacy tests, grandfather 
clauses — to suppress the black vote.

“Someone struggled for your right to 
vote. Use it.” 

— Susan B. Anthony, American wom-
en’s rights activist.

Women fought for more than 100 years 
before securing the right to vote. While some 
states allowed it, others did not until the 19th 
amendment to the U.S. Constitution was 
ratified in 1920. Anthony is one that most 
historians point to. She and Elizabeth Cady 
Stanton led the National Woman Suffrage 
Association, but sadly, they never saw the 
fruits of their labor. Each passed away 14 
and 18 years before the right was secured. 

Disagreements over strategy threatened 
to cripple the movement more than once. 
History is full of trailblazers from Abigail 
Adams to Harriot Eaton Stanton Blatch, 
Matilda Joslyn Gage, Lucretia Mott and 
Carrie Chapman Catt who pushed the issue 
over the finish line.

“I have been beaten, my skull frac-
tured, and arrested more than 40 times so 
that each and every person has the right 
to register and vote.”

— U.S. Rep. John Lewis (D-Georgia), 
Civil rights activist, former Freedom Rider

Shamefully, in 1965 — 100 years after 
the Civil War ended — African Americans 
still were effectively denied their voting 
rights. Civil rights leaders including Dr. 
Martin Luther King Jr., Bayard Rustin, 
John Lewis, and Rosa Parks led a series of 
marches, culminating in one from Selma to 
Montgomery, Alabama. For this the peaceful 
marchers were viciously attacked. 

That summer, Congress passed the 
Voting Rights Act, which was signed into 
law by President Johnson. The vote was 

decisive and bipartisan: 79-18 in the Senate 
and 328-74 in the House. It barred many 
of the policies and practices that states had 
been using to limit voting among African 
Americans and other targeted groups. 
Additionally, it required states and local 
jurisdictions with a historical pattern of voter 
suppression to submit changes in their elec-
tion laws to the U.S. Department of Justice 
for approval. 

In 2013, portions of the act were 
weakened by the Supreme Court decision 
in Shelby County v. Holder. The nation 
continues to struggle, but that is her beauty 
and her flaw — America is complicated.

“We do not have government by the 
majority. We have government by the 
majority who participate.” 

— Thomas Jefferson, Founding 
Father and 3rd President of the U.S.

Generations have fought and bled to 
give everyone a voice. Voter suppression is 
still a problem today, but its greatest ally is 
our own indifference. There is a palatable 
sense of powerlessness, anger and, with 
some, a glaring lack of accountability. Some 
still will not accept personal responsibility to 
cede the course of our great nation to others. 

Look inside and take an inventory when 
ballots are cast. Our industry has a tremen-
dous voice. Let’s not waste it.

“Nobody will ever deprive the 
American people of the right to vote 
except the American people themselves 
and the only way they could do this is by 
not voting.” 

— Franklin D. Roosevelt, 32nd 
President of the United States. 
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LOLLIPOP® Crabapple
Tight, compact head

AVALANCHE® Asian Birch
Birch borer resistant

WEEPING EXTRAORDINAIRE™

Flowering Cherry
Extra-large, double blooms

GOLDEN SHADOWS® Pagoda Dogwood 
Variegated foliage, native

CRUSADER® Hawthorn 
Thornless, rugged

SHOW TIME® Crabapple
Fuchsia-red flowers/red fruit

PINK SNOW SHOWERS® 
Flowering Cherry
Vigorous grower

BRANCHING OUT
How do you top 20 years of offering the best woody plants on the market? By adding an 
exceptional line of Proven Winners® ColorChoice® ornamental trees to the mix. Outstanding 
beauty, disease resistant, landscape-friendly - they’re the trees you’ve been waiting for. 

For more information contact Maria Zampini, Maria@UpShootHort.com.

bit.ly/PW-Trees

Arrowhead Ornamentals LLC Hubbard, OR • 503-651-2040
Blue Heron Farm Corvallis, OR • 800-223-8410
Bountiful Farms Woodburn, OR • 503-981-7494
Hans Nelson & Sons Nursery Boring, OR • 877-663-0511
J. Frank Schmidt & Son Co. Boring, OR • 800-825-8202
Kankakee Nursery Aroma Park, IL • 800-344-7697

Oregon Pride Nurseries McMinnville, OR • 888-472-9147
Robinson Nursery  Amity, OR • 877-855-8733
Spring Meadow Nursery Grand Haven, MI • 800-633-8859
Surface Nursery, Inc. Gresham, OR • 800-831-2599
Turner & Sons Nursery Smithville, TN • 931-934-2355
Willoway Nurseries Avon, OH • 866-934-4435

Licensed nurseries include:
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